


* Trained new and existing staff on new sales procedures and safety issues.

SPRINT PCS/ APEX WIRELESS
Business Accounts Representative 2001-2006
= Established and maintained new business accounts for corporate and
independent businesses.
* Organized, scheduled, and held presentations for corporate benefit fairs.
* Provided company contracts for executives as well as company

employees.
* Successfully penetrated and increased revenue in existing accounts.
Marketing Rep
L}

Established individual accounts for corporate and retail customers.

= Called on Best Buy, Circuit City and Wal-Mart to provide Peint of Sale,

* And training material to employees.

* Provided training on new Sprint products as well as proven sales
techniques.

ELRO SIGN COMPANY 2000-2001
Sales Manager
» Managed the sales and graphics staff.
» Project manager from design to completion.
* Worked with municipalities and civil engineers from beginning to
completion of project.
* Coordinated sponsorships for benefits and local charities in conjunction
with the local Chamber of Commerce and private enterprises.
= Sold One million dollar account within first eight months of employment.
= Taught on the job safety for production and installation crews.

ZEE MEDICAL SERVICES-MCKESSON CORPORATION
Account Specialist 1997-2000
= Established accounts with manufacturers, industries, constructions
companies, and corporations.
= Provided corporate presentations regarding OSHA guidelines
= Taught on site safety classes.
* Doubled sales revenue after taking over non productive territory.

5YSCO FOOD SERVICE DALLAS 1995-1996
Account Sales Representative
= Sold Sysco food products to independent restaurants accounts.
» Provided product knowledge classes to food service providers.
= Was a broker liaison for the purpose of introducing new product lines
= Maintained inventory records and financial accounts for all accounts.



