
David Shima 
630-881-6551 shima05@yahoo.com 

To hom i ay concern: 

I am interested in an A ounting position workin as a 
Cos Accountant. 

our Truly, 

a i Shima 



DAVID SHIMA 

Cell (630) 881-6551 

Email: dshlma05@yahoo.com 

EMPLOYMENT HISTORY 

Data Mart Direct, Hanover Park, lL - 2008 to 2008 

FINANCIAL ANALYST - COST ACCOUNTING 

Provide In depth analysis of accounting Information In terms of profitability and performance 
against budg ted hourly rates and the operating effectiveness of the organization. Develop 
and maintain systems whIch ensure the accuracy of nformatlon for decision making, Includin 
production reporting, price quoting, product costing, inventory control, planning and finanCial 
antral. Monitor and analyze labor, matenal, contract and other direct cost to ensure accurate 

accounting and to malnta n the validity of the data In the financial control system. 

Lowe's Home Center, Beech Grove, IN - 2006 to 2007 

DEPARTMENT TEAM LEADER 

Organize and distribute work list to department staff. 
Completed team leader training and development program. 

DSC Real Estate Development, Indianapolis, IN - 2001 to 2006 

PROJECT MANAGER 

Manage projects, including budgetmg and scheduling and perform technIcal design work. 
Prepare estimates for all site work, negotiate contracts with vendors. 

CEP Panels, Naperville, lfIlnois - 1999 to 2000 

ACCOUNTING MANAGER 

Responsible for all accounting functions. Manage the month end close process, payroll, 
accounts payable, accounts receivable, general ledger, and cash control. Administer business 
Insurance, medical insurance and employee retlr ment plan. 

De La Rue Cash Systems, WarrenVille, lfIinois - 1998 to 1999 

TAX ACCOUNTANT 

Tax Notice Compliance
 

Communicated with sate r~ulatory agencies regarding tax notices, answering technical
 
questions and providing requested Information. Eliminated related penalties and Interest for
 
delinquent tax filIngs within three mo ths.
 

Flling Sales and Use Tax Returns and Audits
 

Prepare and file multi state and city sales and use tax returns.
 
Assist with audits, compile records, and assemble requested documents for auditors review.
 



Serve as a price / cost analyst on corporate and governmen contract proposals. Develop 
pricing model for sales representative from RFQ/RFP/RFI documents and pre-bid meetings. 
Participate In "should cost" revIews of future forward prlcmg rate agreements wIth material 
supplier. Monitors suppliers cost control systems and practices, assesses suppliers financlal 
ondltlon and capabll1ty to perform on contracts, participates In and/or conducts reviews of 

suppliers purchasing systems. 

Product Planning and Design Engineering 

Design and develop new manufactUring plans for new products and make modIfications to 
existing manufacturing plans. Solve design, manufacture or assembly problems. 

Cost Estimating 

EstImate labor and material cost of printing and binding perfect bound books, pamphlets, 
periodicals and other prInted matter based on specifications outlined on sales order, RFQ/RFP/ 
RFI submitted by prospectIve customer. Utilize cost estimating system to prepare complete 
and accurate cost estimates and pricing models. 

Cost Accounting 

For each project billed analyze and reconcile material and labor estimated against material and 
labor actual; analyze and reconcile purchase orders against supplier pricing rate agreements; 
analyze and reconcile freight charges against supplier pricing rate agreements. When 
invoicing customer ensure that all cost are estimated, accumulated, reported and billed in 
agreement with the companies established accounting practices. 

Accomplishments 

•	 Key contributor to diVIsion's ability to deliver accelerated growth to $25 million in three 
years and support further growth to $35 million. 

•	 Improved profits from 2 percent to 15 percent in five years. 
•	 Increased market share to 85 percent in three years. 
•	 Initiate Fund Work Sales and Profitability Report by customer and product. 
•	 Designed and Implemented cost estimating software system on time and on budget. 
•	 Particlpant in operational Initiatives; sales and pricing department reorganization, 

process improvement projects and re-englneerlng proJects. 
Reduced the month-end close cycle from five days to three days. 

EDUCATION 

Benedictine University, Lisle, Illinois 
Graduate Course Work: Data Processing & Management, .P.A.; 3.7/4.0 

Rochester Institute of Technology, Rochester, New York 
Bachelor of Science Degree in Printing Operations Management 


