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e  Secured $25M of high margin annual revenue from major computer manufacturer representing 25-
50% growth at account; extended revenue stream five-years into future, wiile establishing NEC as
approved/preferred supplier at this and other accounts.

* Increased customer satisfaction by implementing standardized feedback methods and raising
awareness at upper management levels to showcase performance improvements and already strong
results not previously recognized outside of local development and procurement teams,

e Reduced development schedule vendor contributed delays, due 1o production deliveries or quality
issues, to less than 5% while maintaining ZERO hine down ume at key customers through aggressive
and proactive monitoring of crnitical schedules and delivery metnics.

STMICROELECT RONICS, Carrollton, TX 1993-2000

Promoted ST ASIC soiuuons to major consumer ﬁcgmmt accounts in North America and Furope while
providing program management support for active and new product development engagements.

o Elevated ST to exclusive ASIC vendor status at target account resulung in an average of three new
design wins cach year and annual revenue near $200M.

e Secured and maintained ASIC presence at target account amud strong competition from ASIC
vendors and major fabless ASSP providers. Defined new applicatons as ASIC opportunities within
account resulting in stable revenue of over $25M/year.

i r, Semicy a nt -
Quuck transition from custom IC design environment to broader ASIC implementation role allowing for
implementation of a number of individual Semicustom ASIC products.

® Developed customized flow for opumizing customer IP at block level allowing maximum potential
of ASIC library to be realized.

® Focus on customer satisfaction through innovative approaches enabling support of individual needs
resulting in motvaung factor driving later transition to marketing/program management.

EDUCATION

Bachelor of Science, Electrical Engineering, South Dakota State University,
Brookings, SD (Minor: Computer Science)

PROFESSIONAL DEVELOPMENT

CertTest PMBOK Common Body of Knowledge Review
TI-ASP Program Management Learning Team — focused PM methods group
Choose to Lead Management Training
Karrass Effective Negotating
Team Building Workshop Senies
Quality Awareness/Improvement: SPC, DOE, Failure Analysis Methods
Semiconductor Packaging Development/ Analysis
Global Business Relations: Doing Business in Europe, Japan, Asia
Business Ethics and the Law Training, with Import/Export Law



